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(Cost Structure) —ad\ill J<ia 9

© ~N o O

& s e ara—ai (e 3l (S z3seill 138 o) ) Osterwalder & Pigneur (2022) s
(Profitability).as ) 5835 (Value Creation) dasll s o () 51 JalSia

(Business Creation Components)Jst! slii) el gSa 1Uuadd

r Gaaalil) Als e B ol s e o Lgnle e A Aul ) S Jlae Y1 e L) el 58 JRES
e XUl s (Opportunity Identification) A—a_dll yaa35 (Idea Generation) s_Sill a5
(Business daall 73 sai asanai s je ) Jlee ¥ 231 Jiiy ¢ (Feasibility Assessment)a) s
I leba o a5 dall & g 5 Sl Blan i (oS g g0 20a8 Al Al all 8 5 <Model Design)

Aaltine 48y phay # LY Biasw Sy coDlaal)

sl el e of Jle (Kuratko, 2023; Osterwalder & Pigneur, 2022) o sialll gesd
il ) AN g Aoy cpe AdalSia A glaia & s Ao il jy ol Jae Adad alae) o i@ Y Jlec )
Jard) Zagad 2 sgian Cayad La (A 5 (8ol g colS 55 ) gall 5 adiall dagill Jadi il Al i)

(Business Model Canvas). gl

1l Jaad) 7 gad il gSa

:(Value Proposition) 4!l ga e .1
a___Jt___U__s_.A PR PN S R, U | U VG SN S | RS WP
P8 ar 3 o giiadl 11 I Jpend] #ling ek %5 ysaall Ja—ull G criny sed
Aasl) agiayatl o oSlaallsloatlp gy Gell Ledy my il A ap8ll Jhayy

(Performance ¢Y! & L —wsd 5 ¢ (Innovation))azsas 150Si) ¢ 4S5 a8 4ol s
«Improvement)
Usgm s Aal ) K4 523 s 5l ¢ (Cost and Time Efficiency)aalsill s <é gl 8158 55

(Convenience and Experience).

3aaa A8y Hhay dpdes AS G0 Jad Ladie V) (Geay Y B S8 gsi Tl o JeDrucker (2020) iy
Al (s ATy 8 S0 58 i )l 5 Al i ge (ol lin a7 o lanll e 3
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Customer Segments)) sead) gl i .2

(Target 4y (iagioa) o Seall paad 5l ) e Congy 1A fanaall aods o £ 5 3 Y (S Y
rJie A0S glidl g 4l e sanall (alladdl Cauan 4dliaa 8 ) sale C_‘a\)..ﬂ\ ~-aii 5 cCustomers).

B ST dpanled sl e O sialll Glaaall GO

cellect 5oy dadd ) <l ool e o fald) aaall Jlee YV a5, o

Ly%ﬁq}uﬁﬁuh‘;\cwg\ﬁﬂ\ﬁgﬂ\ °
JS Clad 55 e (381 5 JSE Al avancal 5 el A guatll Jilis 5 Aol e i) 50 48 jaa ac i
g s phall J58 Hhlaa (e J 7 gam g Cargiaal) 3 gaadl nans O ) Kuratko (2023) sl s Al
7 gl ola¥) A A paill 5 A guil) 3 ggad) R

( Channels)«!sdll .3

s (4553 38 Dl I (Delivering Value) deadll de—a 5 LedDa (e oy Gl (3 k) o4 <l sl
Aglaall clS) 58l s salials ajlaall Jie Rl o eclinlaill 45 1Y) a8l sall Jia dpady ol sidl)
Aadlal) o gl gy b agad Aaalill ol sl ) 3 oy sl A pgan s ALt 1) = guimy e 5Ll Adlad et g
callal) Gl 1) 2l b )30 ) al Ass) e eSleadl 23 (Brand Awareness) 4l
gl e iiall ae o Mead) Jeldly Cua | Ja Y 55 a (Omni-Channel) 3ol il gl casgal

JalSie JSy e laial) dual 5ill Cliaia g a8 gall 5 il

(Customer Relationships) sl as cilédall 4

o= (Ongoing Engagement) il Je laill (i g canl) 3 jma oSlanll e 483l la
_:\._\Au.aj\ A._A_-jgj‘j ;‘)[)Mj 4l GJ'C A=) sl a 644;’{}‘43—@—’——"““““ J}@.A;J\} tj)._umj\
:Jie daldine B ¢l ddbide Callad Jlae Y1) 0 5 ariing

(Loyalty Programs).s¥ sl zal »»
(Customer Support).dlzdll ¢eall daas
(Content Marketing). <2 s sisall e Jelaill

2815 i Ml Jeeally BalaiaY1 o ) (Oklahoma State University, 2024) cilasy)
Al Ll alic ST e e leall ae AB3all 5 yla) Jrag Las caa Jree Gada (o Ol ja uady
:\%A.Qi}

(Revenue Streams) <l ) jduas 5

eaall e i g gy el Ly gaat il 3okl aaes Gl W) Sl ae Ja
Y saall (e s ol ¢ (Subscriptions)<iSl il i« (Direct Sales)s —ilw Clae ¢ <5 38
(Freemium Model).&lid el ascrw las z35w5 5l ((Commission-Based)
Jaandl (e A8 paal) el e 2l a1 aaais ol adl sda a6 o g g diall dalaiuf o g5

17




JS531 ol giBl) g o Dlandl il i ae danisie i) ¥ ol ()5S O i WS(Perceived Value).
0 sie (e alkas

(Key Activities)iwwi Y iy .6

DY) Ginis A el oy SIL Jegp s —dall Ao e a3
(5 s—inall yy 5ot A aiall aaal Ao IV e ¢ aplad (Gpdal Jie i g 5 e i
3ol Jedia 8 dilae e 3 @)_::m o el aaadi il a ey ¢l By il
ale Gavm iy Wl A S e 5 €l gl e 2 Sladll g A e ol il laal)

. (Operational Efficiency)islaiill sl ) jay g 3 seall il

(Key Resources s il 3 ) sall 7

Aladiie o asleaas apndil e s, dell Leale o aiey Al Jsaa¥) e o)) sadl 3800
sl esdanll g al Jie (Human) as—is sl cJdl el Jie (Financial) adbe 20 sall a3 ¢ 55 38
dy kel dadlall Jie (Intellectual) 4 yee sl Cilaa il s Slaiall Jie (Technological) dsis
& so—dall dada sy 5 ) sall (e g 53 S Apaal aliss s (Intellectual Property). i séll 4kl

RUEDY

(Key Partners)ggssi f) sls 4l .8

Gl il 5 Ssall Jaljall 8 LZa g aad ol ) s pdiall lail & guall S (e €I, 80 priad
i) Bad s AT Cilgall y dae Il il 5all ¢ palianall ¢y sall CS) N JadS 53 20 3 ) sa
sl ¢ (Cost Reduction)«—adlSill s b daalwall 43 3) a3l dolee auliall &y , Al

(Market Access).sxa Glsul N Jsasll 5l « (Growth Acceleration) seill g s

(Cost Structure)—asill J<u .9

&})_.MJ\JA\M_AM.H\ PN SO WS A [ TSN PO <
iy 5] idlanl) 5 LA 3l Jio 5yl CllSll 5 et 5 M5 ) o) o i) oA Ja 5
“—“3‘)-.4.‘5‘5 lasill g o)l Gt e b adll o le gy dallplaiaaiag
Opdy Aalall vie Bl ol asilly manst I (Financial Flexibility) 4l 45 el e Laliall ae
JS (e AiSan G il (3iad Jy (SUY1 QWSS 3 a0 o) IS 5,130 o dIDrucker (2020)
"E sohall G i Y s
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gl eBpadl | dswd gl ddaad Ui douoll yoyc cllooll &lole clloeoll a_IU_LU
Key Partners Key Activities VEIE Customer Customer
= Proposition Relationships Segments

auug gl 5jlgoll Olgidll

Key Resources Channels

aaliul Jius — J3aJl jabao
Cost Structure Revenue Streams

-

rAadAl
3 yaa (e s pdiall Jgng s 2 5 (3 guall 55 ,SAN Gy day j SalSiia Laldas Jiah Jlae V) oL} <l S
(B A g il Sall 0da (e (g 5Se IS 5.0 sk ALy a5 Al Sy (28] g (saliall 23 g ) ) gucad

DS g dall e a.tlﬁj\ Lﬁﬁlﬁ)n &})&A\ ¢l
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(From Idea to Project)g.sdual) (A} 3 <&l (e :ludlu

daleall 8 e ulal) Jisy) 4daal (Idea-to-Project Conversion) g 9 e () 5 )Sall o oot A ja Jiad
H_A_GH\}H\A_a L'.\\j(i;‘)j\dj\.’iL«J\‘Z.\1_,)_‘\
5 ySdl) ﬂj.a t\m&b ¢Jaad &J.ud\ s 3l e (Entrepreneur) Il Y 2} )l ‘;ﬂ\ &R Al yall 024
Ao gale e Lain) 5 Apabaiél Ao ) Led 5o 0l 1) (oS
SV e s calaiall Jaadl ) JLadl e 3l Ly dls yall s2aPeter Drucker (2020) —a—a
Ay oyl Baaae il shad e i oA s—die IS Q8 Y Tilee a7 ) gad 4K sall il
dal e el Joda All g edy o shaill 4500 ) 44 glaiall ol Entrepreneurial Development Cycle
m‘)\maﬂ\jw\ﬁ6M\&;}}hcdﬂ\cd‘5mq\x\cé\..a‘)ﬂ\ '”‘DJSSS\JM 4.):4\_)“

(Idea Refinement)s S8l Jaa 1
laadesas aldiayalls,Sall dabhayasid jlaasydla,allsia fays
¢ (Market Needs)d s—ull cilaliial aa Lgala il (gaay 8 Sall Al g (saa Jualady (52L )l o 68

Pagaas ASGa s Sall Jad a1
falial QlalSaYl Wbads Sy Ja .2
Comsil s salll e 5,0 Gl Ja 3
ped e el A ) ameaill HSalDesign Thinking ((Jie s aladi il 3 ghadll sda JA o5

a—l—x—u—“e—ﬁ—“’giji\yag}}dd#)_)#}d_a_:_}u;A\\q .uA“
S8 “Empathy—Define—Ideate—Prototype—Test” 44 yh ladiuly Duke (2024) dasla =iy
Y IR ) Jeas s sS4l g gl

LY e Adad Sl

2019 e\.c“Da|ee| Books” &j)___..u :\...333)3“ dxaall (e Ay (e ‘u:)m o %\.\.’.L:Q\ \P éﬂa\
Gl las 3y jal CatiS) o W) Aa il 4t aay s Aleatisall dpealaldl casll Jalill g i) sakaiS
&s.a (aLL':} a8l ] A = (Idea Refinement) '&)Sél\ Jiasalel ) galad caatlall Oy Sy A Qbai_)
Allall a8l 5 ae 8l g5 ST e 5 5 Gl Jean skl 138 claaladl Jals Al ol i 28 a5 (predii uall

Oeddiusall ) e LYl @y shai g dalall (e caal i 5 Sl mali 3 ga3 A Al3a g (aia )Y

6)5\ ;\.‘:\A‘ u-suéi
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(Opportunity Evaluation) 4sa yll ausi 2

il 1) Lae aall ) Cargd dnale Bshad 4 g cdgaly 1) dua jdl) Jalad dls je U 6 Sal Jiia 2ay
Ay alagl day )l sl Alee Jalii (Worth Investing). Jeaiiad) Ggadiud 3 ,Sall

Adliall g ddagiial) 458l 5 (3 puill ans Al 5o (Market Analysis): @sad) Julad o

£ riall acxi il Zoeldia¥ g dua ol g8l & il aa ) (Trend Analysis): <laid) Julas
il i dlaiaall clal YY) 538 (Preliminary Financial Analysis): (33! ladl Jalasit) o
L) Lkl g dldiadl llaall waad (Risk Assessment): shliall Julas

o

93 Cpaulul 0 jlma (385 45 S8 0yl 2380 (LHarvard Business Review (2023)  —a s
i Allaia) Cuadi ) ¢ saill LN da ja il 3 WS (Scalability). seill ALY s(Feasibility)

L g disd s @
Soal ) £ 9 pe 55 sl O Ll i 30 iy 5al L ol aione CiS )

(Business Model Design)e jtaill Jdaall 73 gai dlac) .3
Al AL Lle o it 3l Apulud) Al 5 shadl) o3a i
Gl g s il 4y 5k areatl dilee 310S (Business Model Canvas) ki)l desd) 73 gai a2iing
A e ) Jlae Y1 21,0 Sy (3 saill 138 IS (e, lall il a5 lglia 55 il
gl

(Customer Segments)¥sSaall a2 (0 o
(Value Proposition)ag! Leadilu il dagll La o
(Channels)faed) Sl caS

(Revenue Streams)fzb ¥ Jalu S

e Jo i 3 Sall e aaing Y (3L g 5 e ol 2l Of MOsterwalder & Pigneur (2022) s
‘“;A.C d&@ﬁ)ﬂﬂ\ J:gu;ﬂ:\_\”}_.g;'éb\ CJ}A.J\ Jaa ..\a;u .@f}e‘M‘M CJ}AJ(‘;JA.\AJ‘;QDJJSS\
LA

Ghis zpa SIBMC  alaainly el (g el Jaall 23 gai il S0 Sal 5 cdaalall éle 5 a5 S8 il
e g yha #las
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(Business Plan Development)deall 4ad y 4l 4

ua;fj YEPWEP Y 2 (Business Plan) dmd\ ddad dlac) Al ya \J.ﬁ ‘€3 pinall e\;d\ Chjaﬁ\ 2387 =y
A ALY Bale ddadll Gaati | el Al o catadl i) cadlal g 5l Ay )

(Executive Summary) il pails

(Company & Product Description)ziiall gl 4eadll g 4S y&) Ciua g
(Market Analysis)cpadliall g (§ gudd) Julas

(Marketing Strategy)A gedll dail)

(Operational Plan)astadal dail)

o g rx W N P

(Financial Projections)altall 4dail)

o Jr s 485 5 0 jae Cunl Jaadl Aok i JU.S. Small Business Administration (2024) i
csail) dal e 3 clalas¥) dasca s oo i e (galy 1) ae L dpal jind 3l

" daga 4L O]
w‘d})ﬁ\}éﬂ‘Jﬁ@})@iﬁu&@)}d@\ﬁ&‘Eh\}'&f&d\:\biuﬁy

(Implementation & Launch)é>aY! s daiill | 5
Juadl ) Jadadl) Jpa cda yall o34

(MVP — Minimum Viable Js¥) il 5l (Pilot Project) (sxadl C'J}Aﬂ‘ Ly (g3l ) Tay
Glaa S & S LY 1A aag  AiKas 48K dﬁ\_a u.:ﬁ\;l\ Gs—s) 83 K4l J\.ﬁAYProduct)
3 yla) gl \£$j Lu___un.a CL\A.I u—‘j‘ Y laall g 4 gal) Jalaall pass g (User Feedback) Cpeddd el

(PMI, 2023): “Ideas donT create impact until they are structured, tested, and g JL—dwl)

Aaliic 44y ylay 2835 uady o Laaie VI Y sl Y S8 i sl executed systematically.”

G dll 33L3 5 ¢ (Time Management)<d ol 5 )3 &l jlgw | Jee 2 Uy Aa i sda DA
g 5=l Alad ul glaal ¢ (Agile Decision-Making)a —-dl ) jall 3&3l 5 (Team Leadership)
(Bl Gl g A gall bl

(Feedback & Iteration) jiwall (puaaill s daal )l L2l 6

(Continuous C—waill 5 auiill Al ja (B Taw do gl ) dee gy Y o J6Y) 31 sy
sl gl skl a8 Bl SV Leldat s pea i ) (e bl aea 3 Improvement).
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¢ (Lean Entrepreneurship)a—t—23 y Jac ¥ Bl ) y—alic ess\ e A yall b2 a J,ﬁai
s Ao ylail) ) Y1 Gl s Andl ) el ) 13U Bansl) (g ladl) 23 paill Juaad o G
Sl (ot sl ¢ “Build — Measure — Learn”iaw gLl (Stanford University, 2024) 2 siiliv daala

ekl 5 cand ) il paiose alad Al 5 b cp g i) (33U Adaal Bas Cad 30l )
(Continuous Learning Journey).

Juadl) AadA

ey it g aledY) e Aal Tas Jal jall sania s Glelds Jy Ulad ) Jluae ad 5 e () 388N a5
o3 (o Ala o (S5 a5 (2l capanaill cJalacll ¢ Sl Gllae (g Al e el s dead
g ) L ndull g Jadadill 5 oY) 5 Julaill Jis (Different Skill Sets) Ailise &l jlew ddat Jal )
e 3l Jad Jee 7350 ) ebiad Lo 5,080 e o a5 Sal 30 ga e daling Y Jles ) )

Bl (83 palina

iy Can ¢ agial) Janll QY elay) Sl e JEY) Ak D Jaadll (o Slead) ¢ 3all 138 U< 3
Jie Aplilat il ol (paddi ue adl g o e ) Ledsl3a s s it s  JISEYT ool o o Akl
(Experimental A—w aill 325 )l jLk] e aFeasibility Study sBusiness Model Canvas

Entrepreneurship).

(Assessment Questions)aﬁiﬂ‘ A

(Knowledge-Based Questions)d jaa dliui 1 s¥) audll @

Aol dleall 8 aiaal = 480 5 (Idea Generation) JSEY) A i o sgie Ciie
¢ (Idea)s_Sdll 5 (Opportunity) 4kl da &l G 3 4l W

(Business Creation Components).dLAcSI\ LY A )l b KAl <))

S il Jaall #3508 ) saa 223 135 € (Value Proposition)ies!l = je = 3 gealall L

a r w N P

Skl )l AaS) 8 (Feasibility Study) s saadl Au 3 590 L
(Analytical Questions)dsbias dliu ; AU audll @
(BMC).s el Jasll 23 gt IR (g0 43 S8 (5 52n e iy of ool )l oSy S s 1

(Brainstorming vs. Design Thinking). JS8Y) ad il cpiiliae oy b o o )82
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&) 45,88 Jy et a3 S Jla s Repzo) sl Mawdoo3.com Jie (s xe Giaf o5 e jial 3
Sl SBE

(Entrepreneurial 420 ) (= &l 5 (Creativity) &lnY) Gn A8l e i 3 le e a4 4
fOpportunities)

(Idead_Sdll Ja a® A 1s o #7Las e (Team Culture) Guodll 488 yigs caS (&8lLS 5
Refinement)”.

(Performance Task) ki slai i) audl) ¢
1Aagall
(alall dhaiads adl 5 e g3k &5 pie 38 aua
- caldlatial)

2l Jal A ot

(Mini BMC). Jaas (s lad dae zisai sliy o

(Feasibility Snapshot).s_Sall &xiall (5 saall avdi
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"Market Study, Competition Analysis" 4wéliall Julad g 3 gual) il 3 1Y Suadl)

(Introduction)asia ¥ 4i(P

e i 53 LluY) (Competition Analysis) diliall Jidad s (Market Study) (sl Gl o a3
gl s il waa s g Jamy ) Al agh e e ¥ 215 sl ) 5ol £ 5 e (ol 2l
ol 5 5 8l Jalis CLES) 5 claiaal)

Jasai slan ) g2l ling ali ¢ 5yt 5 S8 Joati (SI toam g 8K Y (35l agh O e
Glia cuag 4&\5&\ Josaill DA e gl gun gaill g L’é}h‘)}\ ‘_As cmM(Funding Sources)
Agaly )l e Gusall s clialall e pall Jul Gl

e il pe Jai Jlae V) 5l )1 ALlSie e G glaie 5 a1 il JDA &y oY)
Queen Rania Center for «Oasis500 « (Innovative Startups Fund)_ l—S—i) 333 a
“Innovate Jordan”.3 e e A3 (5 S ) &lidl 5 <Entrepreneurship

(Learning Objectives)Jwadl) cilai ;Lil@®

e 1938 06 O Ul (e a8 65 cJaaadl) 13a dilgy

RECPR B3 | FEPLENRVCEC It Y P WWETE WV F -

Porter's Five Forces. s SWOT Jis lex < yina Jalad &l 5ol aladiinly dandliid) 4l (ilas
oY) Al a i) dalidl Jysaill ol g1l

Sasaill Jl ) goal qn 5 pa b SEl Auidlia g (5 pms Jolad e

arx wiNP

(Learning Outcomes)aladll cila i 1l

alail] g asdail) Gl :;’:: Gfin ddagiual) &l jlgal) alail) i g oAl
A agdll 5 Jalaill Laliad)l Jalas g 5 sl Al 2 o 48l | CLOL
6 e Jilaill g andll il el sl aladiuly g g e 5 Sal Gudlss Slas (5 5adICLO2
e DAl A e, 8 AUl cile 5 pdall cawd) g saill jalias 234/ CLO3
e (Al j:fj; s jas g 5 phall laliial gp day 5 A6l Jy e %b: CLO4
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(Key Concepts)dsuluy) anliall ;i) @
(Market Study)¢s swdl 4l )3 1

& el L angus ) Al g Congs lalai¥l 5 (3 small 5 o Manll Jsm il il s s e b
i ldadl ajdlls ¢ (Growth Rate) il Ji=s ¢ (Market Size)Bs—-ll ana 232 a3 J o 33
alail) 5 Al s ol 9330 e Und (| GEM (2023) <l 3 < jedal S 2 Y1 & (Opportunities).

Al Ll b e Y e Sl g5l

(Competition Analysis)isdliall s 2

i) < gl G L0358 (Differentiation).

g ksl) 8 Adliall 305wl (Porter’s Five Forces) sogd uadl) s g8l Julas

(Competitive 348 Aaudlis doadi) il sy (3 sl 8 4ad g uaad o (ool ) ac L Julail) 13a
Strategy).

(Entrepreneurial Funding Sources)g3b ) Jagaill jolbas .3

A g e g i sl Gl 3O sl e saly ) DDA e Jany ) el il Ly (ol
At ) A ) anidii g
(Bootstrapping)call Ja sail) i
R YUV | [ 2 G, U | ) S [ SV I [ VENc WP | S S PN 7S |
VAl Al 8 ALS A ja ol miay s 5V sl el 8 aadind
:Jedn g (External Funding) e S Jasaill

Al sliall 33 )W) (638 pall il xal e Jie (Microloans) 3 swall gag &ll - o

Zoomaal. sAfkarmena Jie Slaie e (Crowdfunding) Sleadl Jagaill o

B a8k dan Jilae Sl gad () w38y (0l (Angel Investors) 4SBlall ¢y g paiieal) o

Silicon Badia. sIbtikar Fund s0asis500 ¢»lua Jic (Venture Capital) s Jwdl (uly o
(Incubators & Accelerators)<ls jwall g clialal) =

1Y) G2 W ol ey LI Y5 ae s Japatll i g
dshidl & 4 jlefiiul daals J sl (Oasis500) e
Al S il aexi Jleef il (The Tank by Umniah) o
Ot A3l b gad g )X =4l (Queen Rania Center for Entrepreneurship) e
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(Steps of Market & Competition Analysis)duélial) Juas g (§ gud) 4l 33 &l ghad 1 Uiald

Adaill ) e JE55 Aayl jia il ghad Al (e dusiliall Jula g (§ gd) Al o dplee ()3
al }‘)JLJ.AA e bl aan 4l A8y Clagiacal) (3 gead) dant Lol Tay ¢daly )l Al agdl JalSial)
e Ay 2y Al s A 539 A0S B ) s (Sl Gpnsliall g £3land) g (3 gmiad) aaa Judad 5 A 5l
¢ (SWOT)A JAd) cilanagill g s il g il Ciaudall g 5 gl Jals Ja 5 (3 guadl (B 555l cilalasy)
I Led3ads i) JS axal ) (Final Analytical Plan) dxilgal) dpbdail) Aadl) slacly jlwall £330
Agadl g ) 8 s s dalee Slpa s

O g s o—diall JA5 LY cyiga (8 s A 0 5V (sl 3 el Aplail) il gladll 28 Jiaie
A8 gl ga Aol g clily Ao Lial) Al ial) Ayl Ada pa ) 4 180 5 <4l Al ya

riagiiall (8 gl aaad 1
Aol 5 A8 gLl 5 481 e sapall lpuailiad e 2l Laddll ol aitall Lo adii ) 2l Cay yoi 4y 2l
ruand Judail) e llaty

(Age Group) »=ll

(Income Level)Jaall o

(Interests & Buying Behavior) 2l & gladl g cilalaia¥) o
(Geographical Area)d sl ad gall o

Adadl) L Slalda) xe iy L (Value Proposition) desll (e aseai e yaaiil) s seluy
Apdal 8V Gad g
(Data Collection)<bbull asa .2
63 N A Claadlall J3ad 3 eals (3 sm Jilad Y Gl 3ed dpmgiall 488200 clilnd) aea )
g (a3 <l sof Aplanll 020 8 aadindy Loy (35550 Sy ASH il ) 8 I (5501 5 Aanal
e anll (3 5 jilse 431 5Y) bl aaad (Surveys & Interviews): Ol s ililginy) e
RUYSTCANON (P
8 i8I 3 ) 55 il s GEM Jordan sl Jis (Secondary Data): 425Gl jabadll o
Ao )Y sag
stisall bl Al Aelia 8 Gl e DG Lgda ga 5 <l 38 )

(Market Size Analysis)(s sl aas Jilsi 3

28 50 9 Baxse Ayl ) 358 (e ia daall S zisal Lo adsiall Jlaay) callall 5085 (35wl anay 2 ad)
Gl yo (B Aadl i dglilas 31a) 2ad SAUTAM—SAM—-SOM i &lly 4 PREGEEW PN EIBEEN
Akl (g sasdl
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] | rllaadll

Lok sl 4nsdy of (S g3 S 550 TAM (Total Addressable Market)

Aadl 3 sl e 5Ly Ula 4l Jgaasl) (Sa 63 35l 00 < 32]|SAM (Serviceable Available Market)

peaill adll b g g il Lghagiay ) 48l S 38 5l anll[SOM (Serviceable Obtainable Market)
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